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Heads WPB Branch 


J. M. FERNALD 


‘Freeze’ Order Starts a 
Rush on Used Models 


MINNEAPOLIS—In the week fol- 
lowing publication of news that pro- 
duction of household refrigerators 
was to be curtailed, the public went 
on a something of a buying spree for 
used refrigerators. 

One firm, the Palen Refrigerator 
Service of St. Paul, specializing in 
repairs sold nine reconditioned units 
during the week. All of the sales 
resulted from telephone inquiries 
from potential buyers who had 
checked the firm through listing in 
the telephone directory. 

“When they got the news that re- 
frigerator production was to be stop- 
ped, people who needed refrigerators 
but could not afford new ones de- 
cided to buy used ones while there 
was still a supply,” is the explana- 
tion given by A. M. Palen, owner of 
the business. 

Other repair firms, home furnish- 
ing, and appliance retailers reported 
similar increased demands. The 
Palen Refrigerator Service keeps 
four ‘men busy during the slack 
winter season repairing units which 
the firm has purchased. Mr. Palen 
reported that January was the best 
“first month” in the history of his 
business. 


M-H ‘41 Sales UP 52% 


MINNEAPOLIS—Net income for 
1941, after $500,000 contingency re- 
serve, of $2,737,295 was reported by 
Minneapolis-Honeywell Regulator Co. 
Total dollar volume of sales in 1941 
was reported as $24,257,811, as com- 
pared with $15,933,565 in 1940. 


Fernald Takes Over 


WPB Commercial 
Refrigeration Setup 


WASHINGTON, D. C.—The singling 
out of the commercial refrigeration and 
air conditioning industry to be a separate 
and distinct branch of the Division of 
Industry Operations of the WPB, as 
authoritatively announced here earlier 
this week, has checkmated the widespread 
rumors of the week previous that a 
freezing order was due to be sprung 
suddenly upon the industry, like the 
household refrigerator freezing order. 

WPB officials who have been in 
contact with the refrigeration industry 
are inclined to think that this reorgani- 
zation move pushes out of the way the 
final stumbling blocks to an announce- 
ment of the refrigeration repair and 
maintenance parts order, and the limita- 
tion order for the commercial refrigera- 


, tion industry, and assures the admin- 


istration of these orders by men who 
have had industry experience. _ 


The new branch is to be headed up 
by J. M. Fernald, formerly general man- 
ager of Baker Ice Machine Co. It is 
understood that Rod Tait and Sterling 
Smith, who formerly handled refrigeration 
industry work when it was a section of 
the Consumers Durable Goods Branch, will 
work with Mr. Fernald. 


W. S. Hammersley apparently is to 
remain as chief of the household refrig- 
eration section, which remains in Con- 
sumers Durable Goods. Henry W. Dinegar, 
head of the refrigeration section back 
in the old OPM days, is now a high official 
of the Division of Civilian Supply of OPA. 


Mr. Fernald has more than 15 years 
experience in commercial refrigeration 
work, getting into the industry with 
Kelvinator in 1926, later becoming head 
of the commercial department. In the 
early thirties he was named general man- 
ager of Baker Ice Machine Co., and is 
credited with having broadened the com- 
pany’s activities into wider fields. He 
served as president of the Refrigerating 
Machinery Association in 1937. 


ARMY, NAVY, MARITIME BODY 
MAY BUY REFRIGERATORS 


BULLETIN: Washington, D. C., March 5— 
Household refrigerator freeze order L-5-b 
has just been amended to permit The Army, 
Navy, and Maritime Commission to obtain 
new refrigerators without first getting specific 
permission from the WPB. Reports on 
such sales must be filed with the WPB not 
later than the tenth of each month. Another 
amendment defines a household refrigerator 
as one with a net capacity of 16 cu. ft. 
or less. 


New Interpretations 
Of ‘Freezing’ Order 
On Household Boxes 


WASHINGTON, D. C.—In further 
interpretations of General Limita- 
tion Order L-5-b, the “freezing” 
order applied to manufacturers’ and 
distributors’ stocks of household re- 
frigerators, the War Production 
Board last week pointed out that the 
limitation applies only to “new” 
refrigerators — refrigerators which 
have never been used by an ultimate 
consumer. 

On the question of whether floor 
samples and demonstration refrig- 
erators could be considered new re- 
frigerators, the following “unofficial” 
interpretation was obtained by the 
National Retail Dry Goods Associa- 
tion: 

If the floor samples and the demon- 
stration machines have actually been 
in homes of an ultimate consumer 
then they are not new and may be 
sold regardless of quota. 

This probably means that floor 
samples are under the quota, but 
that demonstration machines which 
have been in use in the home of a 
customer are not under the quota. 

In the case of distributors oper- 
ating one or more retail outlets, and 
thereby acting .both as wholesaler 
and retailer, the WPB ruled that the 
sales quota, in such cases, was to be 
determined on the basis of retail 
sales made during 1941. For the 
purposes of this quota, all sales which 
were not retail sales are to be dis- 
regarded. 


A manufacturer or distributor may 
transfer his own stock of refrigera- 
tors from one factory or warehouse 
to another factory or warehouse 
without violating the terms of the 
order, it was ruled. In making such 
a transfer, the manufacturer or dis- 
tributor may employ an independent 
carrier as the transfer agent, since 
this is not regarded as “delivery to 
another person,” which L-5-b forbids. 


According to terms of the original 
order, manufacturers and “all other 
persons” holding refrigerators which 
cannot be shipped or sold pursuant 
to the order were required to file 
with WPB a statement on Form 
PD-317 of the number and location 
of refrigerators in stock, by size and 
type, together with the number of 
such refrigerators which can properly 
be shipped or sold in accordance with 
the order. 

Forms for this purpose are avail- 
able at WPB field offices throughout 
the country, and it is important that, 
if a distributor or dealer has refrig- 
erators that he cannot dispose of 
under the terms of the order, he file 
this report with WPB at once. 

Retailers who have refrigerators 
shipped to them in violation of the 

(Concluded on Page 4, Column 1) 
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QUALITY OF DU PONT METHYL CHLORIDE 
IS ASSURED BY DU PONT RESEARCH AND 
MANUFACTURING SKILL 
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RCS us pat orf 


: REG. U. S. PAT. OFF. : 
For information about nearest source of supply, write to: 
THE R. & H. CHEMICALS DEPARTMENT 


E. 1. bu Pont pE Nemours & Co. (INC.) 


Wilmington, Delaware 


or National Ammonia Division 


Frankford P.O. Philadelphia, Pa. 


REFRIGERATION 
VALVES AND FITTINGS 


| 
KEROTEST MANUFACTURING CO. 
PITTSBURGH, PA. 


PLATES 


KOLD-HOLD MFG. CO. 


LANSING, MICH.,U.S.A. 


More than 20 years of high rep- 
utability...in every kind of refrig- 
eration service...has established 
the name “Lipman” as a BUY 
word that breaks down sales 
resistance. Make this reputation 
your sales asset... for greater 
profit and better cus- 
tomer satisfaction. 


GENERAL REFRIGERATIGN DIVISION 
Yates-American Machine Co. 


Dept. AC-1 Beloit. Wisconsin 


Commercial Refrigeration Has 
Great Educational Sales Job In 
New Field - - War Production 


E. A. Terhune Outlines Essentials For a Campaign 
That Will Help Speed Supply of Needed Goods 


Early Results Show How ‘Hidden Needs’ Develop 


DETROIT—“What the War Pro- 
duction Effort needs right now from 
the commercial refrigeration industry 
is more selling effort—the kind of 
intelligent selling effort that will 
show war contracts producers how 
refrigeration can help speed their 
production,” declared E. A. Terhune, 
sales manager, electric refrigeration 
and air conditioning division, Servel, 
Inc., in addressing a group of dis- 
tributors here last week in one of 
several nationwide meetings. 

Mr. Terhune bases his statement 
on some of the early results of the 
“1942 War Sales Campaign” inaugu- 
rated by the Servel commercial re- 
frigeration department. This cam- 
paign has been aimed at obtaining 
business in commercial refrigeration 
that ties in either directly or in- 
directly with the War Production 
effort, and getting away from the 
“business-as-usual” type of thinking. 

“The point of the thing we have 
found out already is that so many 
places who are directly in the War 
Effort don’t know how refrigeration 
can help them—not only to speed 
up production, but to save time and 
money. 

“So we're really opening up a new 
market—and getting back to a type 
of specialty selling operation where 
the canvass, or the ‘market survey’ 
if you prefer, is an absolute neces- 
sity. You’ve got to go out and find 
the places that need commercial re- 
frigeration equipment, and_ then 
you’ve got to prove to them that 
they need it.” 


use. 
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Refrigerants are vitally needed to 
protect the nation’s food supply; 
conserve them by careful, efficient 


tt Et 


“VIRGINIA’’ REFRIGERANTS 
AGENTS FOR KINETIC’S “FREON-12” 


‘SPECIAL’ 


LONG AND 
NARROW 


AROUND BEAMS 
AND COLUMNS 


—_— 


SPECIAL 
SIZES AND HEIGHTS 


SIZE COOLING ROOMS 


COST NO MORE THAN ‘STANDARDS’ 


Think what this means to you! A profit on the whole 
job instead of the 
because we sell only to you—never to users. We make 
special size cooling 
any height to any specifications. We build them to 
go around columns and beams to take advantage of 
every square foot of space available. 
at standard size cubic foot prices. 
too—two weeks or less! 
information and quick figuring price list that enables 
you to make estimates “on-the-spot.” 


REMEMBER - WE SELL WHOLESALE 
TO YOU AND YOU ONLY! 


refrigeration equipment only, 
rooms—any width, any length, 
And all this 


Prompt shipments, 
Write today for full 


ALBERT H. BROMANN, JR. 


820 NORTH CICERO AVENUE, CHICAGO, ILLINOIS 


Mr. Terhune gave as the prime 
example of this point the case of a 
dealer who had been called in by a 
mill to discuss a possible application. 
That particular job is_ still in 
abeyance, but by talking refrigera- 
tion with the officials that he man- 
aged to meet in the mill, he left with 
an opportunity to estimate refrigera- 
tion requirements for three other ap- 
plications on which the mill men had 
little suspected that mechanical re- 
frigeration would be of any benefit. 
These were: 


UNKNOWN NEEDS 


Cooling of quenching oil in which 
products of the mill were dipped. 
In ordinary operation this quenching 
oil was cooled between dippings by 
several stages of cooling with water 
available from the city source of 
supply. But with the stepped-up de- 
mands of the war program this was 
not fast enough so mill officials were 
pleased to discover that mechanical 
refrigeration could cool the oil in 
almost any length of time they 
desired. 

Door jackets on furnaces had been 
cooled with circulating water, at high 
cost and a tremendous waste of 


water. Another opportunity for 
modern, cost-saving refrigeration 
equipment. 


Metal shrinking had been done by 
heat treatment. It has been done 
by a laborious procedure, requiring 
large and heavy equipment, and de- 
manding the services of the furnaces, 
which can ill be spared these days. 
The mill men listened attentively to 
the suggestion that metal shrinking 
can be accomplished by refrigeration 
faster and with less equipment. 


“The slogan for the commercial re- 
frigeration industry in 1942,” de- 
clared Mr. Terhune, “might well be 
‘There’ll Always Be a Sales Problem.’ 
Right now the commercial field has 
a newer, bigger sales problem than 
ever before—and _ practically a 
patriotic obligation to do it. 


“The first thing a campaign like 
this needs is hard work on the part 


| of the dealer and his staff. We 


can’t do that for him, but we can tell 
him where to go, what to do, and 
have the equipment available for him 
when he does get the job. 


CAMPAIGN ESSENTIALS 


“We start out by telling the man 
where to go to get priorities business. 
We have this information down in 
black and white for him for his 
exclusive use. Generally speaking, 
the prospects are in one of the other 
two classes—the armed forces and 
their various subdivisions, or the in- 
dustries which are contributing 
directly to the War Effort. 


“For the dealer to sell refrigeration 
installations to the Army and the 
Navy and their various subdivisions 
on the one hand isn’t as difficult to 
do as one might think, but on the 
other hand the actual approach is 
not quite so simple as it might seem. 


“In the first place, the dealer 
should get the idea out of his head 
that everything is going to be bought 
on a big contract basis in Washing- 
ton. Plenty of jobs are being pur- 
chased in the individual areas and 


‘by purchasing officers at the canton- 


ments. 


“Check with the nearest Army 
procurement office. Get to know the 
men. In contacting cantonments or 
posts, look out for a split in buying 
authority. The camp utilities office 
may often be a large buyer of equip- 


ment. And the individual branches— 
such as the signal corps—may do 
their own buying apart from that 
done by the quartermasters depart- 
ment. 


HOW OFTEN TO CONTACT? 


“How often should these Army 
purchasing offices be contacted. One 
officer in an Army engineering office 
said, ‘Contact us once a week to find 
out what we need.’ 

On the industrial side of the pic- 
ture, in contacting those industries 
which serve the War Effort and the 
businesses which supply or help such 
industries in any way, it is a little 
more difficult to direct the dealer just 
where to go, but that is where the 
oldtime sales effort must play its 
part, asserts Mr. Terhune. 

“Remember that nearly every pro- 


ducer in the nation—whether he 
makes clothing, toys, or railroad 
machinery—will be producing in 


some measure for the war effort,’ 
reminded the Servel commercial sales 
manager. 


“So it will get back to about the 
old specialty selling formula that out 
of every 100 calls there will be 70 
suspects, 20 pospects, and 10 buyers. 
That percentage will about hold in 
this campaign. 

“Frequency of contact and the 
speed with which you contact the 
possible buyers in your territory is 
very important. It is obvious that 
these calls will take much more time 
per call than the ordinary commercial 
refrigeration sales contact, so keep 
that in mind. 


“In our plan we have tied in our 
allied manufacturers—those who 
make refrigerate: fixtures and cabi- 
nets and other materials—by getting 
up a master catalog which will 
enable dealers to order immediately 
any of the products they need to fur- 
nish the complete job for any Army 
or War Production agency. 


“We have also provided dealers 
with survey forms to give our engi- 
neering department detailed informa- 
tion on special jobs on which 
standard or packaged items of mer- 
chandise won’t fit.” 


THE MAN TO SEE 


Experience has demonstrated that 
it is advisable in most cases to try 
to contact the plant engineer or the 
production manager or some _ such 
similar official, rather than the pur- 
chasing agent. Since the need for 
refrigeration may not be obvious and 
will have to be explained on a 
technical basis, it will be advan- 
tageous to see plant or production 
personnel, whose recommendations 
are law today anyway. A further 
suggestion was to carry along a 
birth certificate on the initial con- 
tact, so that a pass into the plant 
can be obtained without difficulty. 

This type of business will generally 
be the type of priority business that 
involves the use of extendible forms, 
originating with the prime _ con- 


> 


tractor or producer. ‘Always be 
sure and ask for a preference rating,” 
said Mr. Terhune. “In some cases 
even government agencies won’t give 
it to you voluntarily unless you ask 
for it,” 

Another question from the audience 
raised the problem of how long the 
dealer might have to wait for his 
money on a government contract— 
or how he might be able to finance 
a big job. 

Those who have had experience on 
this point declared that most govern- 
ment accounts are paid in thirty to 
forty days, and that banks are 
usually glad to discount U. S. govern- 
ment account receivables at % to 1% 
per month. In some cases where the 
financing of a job is involved it may 
be possible to discount a purchase 
order (carrying a priority) at a 
bank before the installation is made. 


No Priority on Tires 


- - See Local Board 


WASHINGTON, D. C.—It is of 
absolutely no avail for a civilian con- 
sumer to apply to the War Produc- 
tion Board for a priority rating in 
the hope that such a rating will 
enable him to purchase a new tire or 
tube, declares Leon Henderson, 
OPA administrator. All applications 
should be made to local tire rationing 
boards. 


The statement was made to clear 
up misunderstandings of procedure 
that, according to tire rationing 
officials, still seem to exist in some 
quarters. 

“Except for those on which the 
army or navy directly purchases the 
tires,’ Mr. Henderson emphasized, 
“the only way for any vehicle, even 
though it is engaged in work on a 
military project, to get casings or 
tubes is through application to the 
local rationing board.” 


_— 


kKkKkKKKKKE 


Mills Condensing Units 


By Mills Novelty Company 
4100 Fullerton Ave., Chicago, Ill. 
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MARINETTE, WISCONSIN 
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IT PAYS 


HE COMPLETE Tyler line meets every 

need of food store, restaurant, hotel, bar 
and tavern—offers extra value and outstand- 
ing features. Priced right for dealer profit. 
Write Tyler Fixture Corporation, Dept. A-4, 
Niles, Michigan, today. 


UES U2 rernteerators 
yy KEY ic Gur SERVICE 
LARGE STOCKS 


Careful attention 
to your orders for 


REFRIGERATION 
and 
Air Conditioning 
PARTS 
d 


Refri d Veget 
Retrigerotes OF. able 


‘Meat Display Cases. or 
Display and Double Duty. 


‘i 


Supplies 


NEWARK 
DETROIT 
CLEVELAND 
ST.LOUIS 


NEWYORK ~ 

PHILADELPHIA 
BRONX 
JAMAICA 


GENERAL 
LINE 


THE HARRY ALTER CO. 


1728 S. MICHIGAN AVENUE, CHICAGO, ILLINOIS — 
3 CHICAGO BRANCHES, NORTH, WEST, SOUTH 


MODERN a — 


ALL PORCELAIN 

BETTER LIGHTING 

TESTED OPERATION 
TROUBLE-FREE 
GOOD-LOOKING 

HIGH QUALITY 

LOWEST PRICE—NO EXTRAS 


Best Dealer Proposition. 
Write Today! Dept. G-6 


5th and BAINBRIDGE STS., 
PHILADELPHIA, PENNA. 


Cases, Coolers, 
Reach-Ins. Beer dis. 


play and storage cabinets 


GENERAL REFRIGERATOR co. 


Hardware Dealers Incline To Hardware 
And Glassware Items at Pittsburgh Mart 


PITTSBURGH — The “How-To- 
Stay-In-Business” Merchandise Mart 
held here recently attracted an esti- 
mated 2,500 retailers from the tri- 
state area to the fourth floor of 
Hotel William Penn. Many of those 
attending were electrical sai aeacaataed 
dealers. 


Distributors of electrical appli- 
ances, hardware, rug, and bedding 


products displayed new lines that the. 


household appliance retailers might 
take on, wholly, or in part. 


Dealers found the electrical whole- 
saler displaying standard lines of 
appliances except refrigerators, and 
in addition console and _ portable 
radios, sweepers, electric fans; found 
the hardware wholesaler displaying 
(1) regular line of hardware items, 
(2) accent on spring goods (garden 
tools: hoes, spading forks) (house- 
cleaning supplies: paint cleaner) or 
(3) glassware, (4) electric fans, (5) 
clocks; found the bedding wholesaler 
displaying mattresses; the rug whole- 
saler displaying rugs, carpets, run- 
ners. 


A number of appliance dealers re- 
ported they came to the Mart, not 


only to learn of new lines they might 
get into, but to discover which lines 
they might be able to handle 
“expertly.” 


Although some wholesalers ap- 
peared wary of new accounts, at the 
other extreme a source reported that, 
via a direct-mail campaign followed 
up by a second mailing, they had 
opened up “any number of dealers 
who had never purchased quality” 
merchandise before. 


Appliance dealers attending the 
Mart in some cases seemed sur- 
prised to learn that wholesalers now 
carried the-new lines displayed, and 
glad they had learned who did carry 
the new lines. 


Ease of making the changeover, 
especially for those who handled 
lines of small appliances, was 
stressed. Retailers agreed with the 
wholesaler displaying glassware that 
in many communities the dealer 
wouldn’t have to be an expert to 
switch into the new line, principally 
because it was a line that the 
dealer might have added previously, 
but had refrained because formerly 
he had enough merchandise. 


“Fancywork’ Eliminated 
In Heating Equipment 


WASHINGTON, D. C.— Fancy 
radiators, concealed piping, and 
other heating equipment luxuries will 
probably disappear from trade chan- 
nels for the duration of the war, it 
is stated by the Plumbing and Heat- 
ing Branch of the War Production 
Board. 

At a meeting called by the Branch 
to discuss simplification of vapor and 
vacuum specialities, manufacturers 
agreed to simplify the number of 
sizes of radiator valves, trap bodies, 
and other items in order to save 
productive capacity and critical ma- 
terials. 

The simplification program will 
probably include the use of cast iron 
in a number of parts which formerly 
consumed brass, and elimination of 
several connecting pieces which 
allowed for concealed radiation. 


Sanitary Gets Gov’t 
Order For Boxes, Cots 


FOND DU LAC, Wis.—Sanitary 
Refrigeration Co. here has_ been 
allotted an Army contract for meat 
and other walk-in refrigerators for 
Wisconsin cantonments, and a special 
order for army foldaway cots con- 
structed of light metal and canvas. 


de 
7 


If there ever was a time 


fense factor. 
efficient refrigeration. 


Replacement Controls. 


| RANCO Inc., Columbus, Ohio a 


The order totaled $273,620. 
. 


‘MORE IMPORTANT THAN EVER BEFORE 
RANCO REFRIGERATOR CONTROLS 


per every ieee 


household and commercial—had a big job to do, that 
time is NOW! America’s food supply is a vital de- | 
And proper control is all-important in 
Ranco is ready —with the | 
world’s most complete line of General and Exact _ 
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SMYRNA DELAWARE 


Model ZP8-HX50 Packaged Unit 


FLOW 
COOLER 


PD-25C Priority Forms 
Withdrawn From Use 


WASHINGTON, D. C.— With- 
drawal of reporting forms PD-25C 
and PD-25D from use has been an- 
nounced by the Director of Industry 
Operations. 

These forms were used in connec- 
tion with the Defense Supplies Rat- 
ing Plan to assist firms operating 
under that plan to ascertain the 
percentage of their total sales which 
went to fill defense orders. The 
information reported on the two 
forms was needed because at that 
time the extension of preference 
ratings under preference rating 
certificates and orders. was not 
generally permitted, and _ ratings 
under the Defense Supplies Rating 
Plan dependeG upon the applicant’s 
percentage of defense orders. 

Use of Forms PD-25C and PD-25D 
is no longer necessary, since the 
Defense Supplies Rating Plan has 
been superseded by the Production 
Requirements Plan, and most of the 
types of preference ratings are now 
extendable. Use of Form PD-25D 
is to be discontinued immediately, 
and no report should be submitted 
on Form PD-25C for any month 
later than January, 1942. 


Stoker Field Hard Hit 
By Metal Scarcity 


CHICAGO—Since stoker manufac- 
turers are now operating on a 50 to 
95% war basis, the output of stokers 
for civilian use this year will prob- 
ably fall to between 40 and 50% of 
the all-time factory sales record of 
192,447 units established in 1941, 
declares a recent survey of the field. 


Most observers believe that the 
output will be 40% or less of this 
figure in 1942. Main reasons for the 
anticipated decline are a widening 
conversion of the manufacturing 
plants to war work, and the work- 
ings of the priorities system. Copper 
allocations for defense have hit the 
production of motors, bronze bear- 
ings and bushings, and other parts. 
Controls are also difficult to obtain: 

While it is unlikely that any 
materials can be obtained on priori- 
ties for household stokers, it is 
probable that many units for indus- 
trial equipment will carry a priority 
rating as they are sold to plants 
engaged in essential war work. 


Refrigeration Tax Climbs To 
11-2 Million Mark In Jan. 


WASHINGTON, D. C.—Excise tax 
collections on mechanical refrigera- 
tion and air conditioning equipment 
totaled $1,503,134.50 during January, 
compared with $531,839.96 in the 
same month of 1941, according to 
Bureau of Internal Revenue statistics. 
Collections on electric, gas, and oil 
ranges amounted to $3,015,489.23, 
and taxes on washing machines 
totaled $18,289.82. Collections on 
radios, parts, and phonographs 
totaled $2,650,829.78, as against 
$632,760.71 in January, 1941, with 
taxes on phonograph records bring- 
ing in an additional $121,703.21. 


a For 1942 — most complete range of idles and 
sizes ——-12 to 71.5 cu. ft. in ‘the industry. 
New modern styling -— priced for real value. 


Mfg. Company 
GALESBURG, ILLINOTS 


Servicing commercial 
refrigeration equipment 
is vitally important 
NOW. You can de- 
pend on Penn Controls. 


PENN ELECTRIC SWITCH CO. 
GOSHEN, IND. 


U. S. 
GOVERNMENT 


Specification 


Filtrine 


Cafeteria Thalers 
Filtrine Mfg. Co., Brooklyn 


MUELLER BRASS CO. 
Port Huron, Mich. . 
TRIPLE SEAL DIAPHRAGM 
VALVE 
Longer Diaphragm Life 
Positive Sealing at Three 


Essential Points 


el bey edders 
wher’ Produc, 


BUFFALO, N. Y. 


FEDDERS MFG. CO. 


Food Storage Lockers 
is Our Only Business 
All our energy is devoted to the development 
and production of lockers. Write for particulars. 
Master Refrigerated Locker Systems, Inc. 
121 Main St. Sioux City, lowa 


250,000 Masterbuilt Lockers in Use 


beeen MASTER 


DAVISON'S 


SILICA GEL 


_— USED IN ALL WELL-KNOWN DRYERS — 
== YOUR JOBBER CAN SUPPLY YOU=—— 


BUNDY @TUBING 


ENGINEERED TO your EXPECTATIONS 


BUNDY TUBING CO., DETROIT 


MODERN EQUIPMENT CORP., DEFIANCE, OHIO 


HEAT TRANSFER EQUIPMENT 


JARLO 


COIL COMPANY 


SAINT LOUIS, MISSOURI 


<A> Specify ALCO 
Engineered 


Refrigerant Controls for 
Maximum Performance 


ALCO VALVE CO. ST. LOUIS, MO. 
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COPPER 
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Additional Interpretations 
Of Household Order 


(Concluded from Page 1, Column 3) 
order cannot sell such units without 
specific approval of the Director of 
Industry Operations. In such Cases, 
the retailer should take steps to 
work out some arrangement with the 
party shipping these units as to their 
future disposition. Where this in- 
volves any shipment or transfer, the 
retailer must then obtain specific 
permission from the Director of 
Industry Operations before such ship- 
ment or transfer is made. 


® 


CLASSIFIED 
ADVERTISING 


RATES for “Positions Wanted,” 5¢ per 
word; minimum charge, $2.50. Three 
consecutive insertions, 12%¢ per word; 
minimum charge $6.25. 

RATES for all other classifications, 10¢ 
per word, minimum charge, $5.00 per 
insertion. Three consecutive insertions, 
25¢ per word, minimum charge, $12.50. 

ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. 

PAYMENT in advance is required for 
advertising in this column. 


POSITIONS AVAILABLE 


TWO REFRIGERATION Service Men 
wanted by established distributor of 
nationally known appliances located in 
Texas. Must be thoroughly experienced 
on refrigerators. Commercial refrigerators 
and radio will be helpful. Salary, car 
allowance, and bonus to right man. Give 
full particulars in first reply. All replies 
will be treated. strictly confidential. 
Box 1390, Air Conditioning & Refrigeration 
News. 


EQUIPMENT FOR SALE 


MODEL No. 25, 5 gallon cabinet type 
Mills Freezer, equipped with high tem- 
perature storage compartment. 3, 60-gallon 
Mills Hardening Cabinets. Miscellaneous 
—various make Ice Cream Cabinets. 1, 
5 H.P. Universal 4 cylinder Water Cooled 
Compressor. 1, 2 H.P. Zerozone 2 cylinder 
Water Cooled Compressor. 2, 1% H. P. 
water cooled, 4 cylinder Par Units (two 
months in service—practically new). 9, 
York 2 cylinder 1 H.P. water cooled com- 
pressors (practically new). Also a few 
Servels, Frigidaires, brand new knockdown 
hardening cabinets. Other equipment too 
numerous to mention. What do you need? 
On sale for client, Attorney Charles A. 
Pincus, 142 E. 32nd Street, New York, 
a 7 


BUSINESS OPPORTUNITIES 


WILL BUY for cash, Commercial Refrig- 
eration Business in Metropolitan New 
York. Reply Box 1389, Air Conditioning & 
Refrigeration News. 


Established CURTIS 1854 °°° 


REFRIGERATION 


AIR CONDITIONING 
owe COMMERCIAL 


Curtis Refrigerating Machine Division 


of Curtis Manufacturing Company 
1912 Kienlen Ave. St. Louis, Mo. 


PLATE COILS 


Ideal for Counter Display, Salad 
Freezer Service, and 


Pans, 
Low Temperature Service. 


RAMER -TRENTON CO. 


TRENTON, N. J. 


FINNED TUBE 
Bush ianar 


CONN. 


WARTEORO, 


2 Use CHICAGO SEALS 


for seal replacements 


CHICAGO SEAL CO. 
20 North Wacker Dr., Chicago 


For Information on Motors 
FOR ALL TYPES OF 


Air Conditioning and 


Refrigeration Equipment 
WRITE TO 


Wa&gner Electric Gorporation 


6441 PLYMOUTH AVE ST. LOUIS, MO 


ADAG I BT 


_ 3 CATALOGS IN1 ' 
_ HERMETIC UNITS - COMPRESSORS - PARTS 
_ FRIGIDAIRE - KELVINATOR - NORGE - G-E 
Complete Line Refrigeration Parts - Tools - Supplies 
WRITE FOR YOUR COPY ON YOUR LETTERHEAD | 
SERVICE PARTS Co. 


MELROSE PARK, ILLINOIS 


Tenite Tubing May Find Use In Refrigeration 


NEW YORK CITY—Transparent 


“Tenite”’ plastic tubing, announced 
as available immediately in sizes 
ranging from %, to % inches, has 
been tested and approved as a re- 
placement for ‘block tin” on beer 
cooling lines and for use in water 
lines, but it is not generally suitable 
for use in carrying refrigerant. 

This “Tenite” tubing is extruded 
by Extruded Plastics, Inc., Norwalk, 
Conn., from a cellulose’ acetate 
butyrate formula of Tenite, produced 
by Tennessee Eastman Corp., Kings- 
port, Tenn. The Tubing is distributed 
by Julius Blum & Co., 532 W. 22nd 
St., New York City. 

Charles Slaughter, president of 
Extruded Plastics, Inc., says that 
“Tenite tubing is not suitable, in our 
opinion, for commercial use at tem- 
peratures in excess of 140°.” Fur- 
thermore, it is probably not suitable 
for operation at temperatures 
considerably below freezing, Mr. 
Slaughter intimated. 

The new plastic tubing is claimed 


Systems, But Not as Refrigerant Carrier 


a 


to be virtually unbreakable and may 
be readily bent, formed, or curved to 
fit almost any condition. The ends 
may be easily adjusted to standard 
flared fittings with the same tools 
that are used for copper tubing. 

By carefully heating the end of the 
tubing, in hot oil or even with an 
alcohol blow torch, it is a simple 
matter to form a good flare. The 
application of a small amount of 
grease and tightening up of the flare 
within the ordinary metal union 
while the plastic is still comparatively 
soft will make possible the formation 
of an excellent joint, it is claimed. 

Large diameter tubing, with wall 
thickness of .0625 inches, can be 
threaded with standard _thread- 
cutting tools. 

Tenite tubing in sizes up to %-inch 
in diameter, with wall thickness of 
.035 inches, is stocked in long 
length coils such as are shown in 
the illustration. Tubing over %-inch 
in diameter is stocked in 12-foot 
lengths. 


Dealer Sets a Minimum 
Servicing Charge 


MENOMINEE, Mich.— The Wm. 
Van Domelen Co., local appliance 
firm, has announced the establish- 
ment of a minimum service charge on 
all appliances out of their warranty 
period. 

The firm’s announcement asserted 
that it made more than 2,000 ‘free’ 
appliance service calls in 1941, many 
of them “unnecessary.” 


New Limits Put on Steel 
Warehouse Deliveries 


WASHINGTON, D. C.—Steel ware- 
houses are prohibted from accepting 
deliveries of steel in excess of their 
assigned quotas from any person or 
company by the terms of Amendment 
No. 3 to Supplementary Order 
M-21-b issued by the Director of 
Industry Operations. 

The _ restrictions previously im- 
posed by the order applied only to 
deliveries from steel producers. The 
chief purpose of this amendment is 
to prevent the warehouses from 
obtaining deliveries of products 
listed in Schedule A of the order in 
excess of quotas from other sources 
such as automobile companies which 
may have steel for sale at present. 

The order has also been amended 
to permit warehouses to accumulate 
preference ratings higher than A-9 
on deliveries to their customers up to 
a period of 90 days so that they may 
place with their suppliers an order 
for a minimum commercial quantity. 
However, any steel obtained by a 
warehouse through extension of a 
rating higher than A-2 may not be 
delivered by the warehouse to any 
customer except on orders which bear 
a rating higher than A-2 until such 
stock has been held for at least 90 
days. 

Paragraph ‘d’” of the order has 
been amended to restrict deliveries 
from warehouses of certain types of 
steel and steel products to orders 
bearing high preference rating. This 
paragraph applies especially to the 
delivery of steel plates. 

Another amendment to the order, 
contained in paragraph “c,” enables 
small warehouses to buy steel prod- 
ucts listed in Schedule “B” in mini- 
mum carload lots, notwithstanding 
the restrictions on quarterly deliv- 
eries, provided the warehouse does 
not accept deliveries in excess of its 
total annual quota. 


Solvents Out For Use 
As Machine Cleaner 


WASHINGTON, D. C.—Fabrica- 
tors of metals were warned last week 
by the Chemicals Branch, WPB, to 
investigate every possible cleaning 
method other than chlorinated sol- 
vents applicable to their operations. 

A shortage in chlorinated solvents 
already exists, caused by the vast 
increase in metal fabricating, the 
branch said, and the situation will get 
worse, instead of better. 

Manufacturers with war contracts 
will be affected as well as others, the 
Branch pointed out, and continued 
extension of the use of chlorinated 
solvents will not be possible. 

At least 30% of the cleaning 
operations in the metals industry now 
being done with chlorinated solvents 
can be accomplished by the use of 
other materials, such as mineral 
spirits, non-chlorinated-solvent-water 
emulsions and alkalis. 


Printed Compilation of 
Priorities Available 


WASHINGTON, D. C.—A printed 
compilation of priority orders and 
forms is now available for distribu- 
tion at the Public Service Section, 
Inquiry Division, Room 1501, Social 
Security Building, Washington, D. C. 

It is called ‘Priorities In Force,” 
and is an alphabetical listing of all 
the orders in the M. L. P. E. and 
Suspension series, that have been 
issued by the Bureau of Priorities 
through Feb. 15, 1942. 


THE BUYER’S GUIDE 


DAIRY 
CASE 
= ? 
ee a 
iT _f REACH IN 
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Pp 
Write for attractive money-making 
DELIVERY of most stock items d 


“1886—56 years of Satisfactory Service—1942” 


STREAMLINER I 


~ your Income the PERCIVAL way 


“Dealer’s Choice’—the line that’s COMPLETE 


urpose and price—the PERCIVAL LINE. 
proposition. PROMPT 
uring this quarter. 


Write for feanalon details now! 


SHERER-GILLETT CO. 


MARSHALL, MICHIGAN 


*k* we w® & * 


g Sherer equipment serves in 
army camps; in hospitals as 
blood banks; in preservation 


and conservation of foods everywhere. Sherer 
equipment is an important link in‘the Victory chain. 


For Freon and 


Wing Cap 
Valve... 
TYPE 203 


NON-FERROUS ALLOY MEETS GOVERNMENT SPECIFICATIONS 


Solder connections machined directly in valve body. Has 
patented rotating self-aligning tapered stem-disc. Resili- 
ent packing. Valve is back-seating, permitting repacking 
under pressure. Wing cap can be inverted and its socket 
used to operate valve Cap sealing on bonnet provides 
additional protection against leaks. Unrestricted flow 


HENRY VALVE Co. 


1001-19 N. SPAULDING AVE. 
CHICAGO, ILLINOIS 
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Humi-Temp Forced Convection Units—Patented 
CROSS-FIN-COILS—Bare Tube Coils—Zinc Fused 
Steel Plate Coils—Disseminator Pans—Heat Ex- 
changers—Evaporative Condensers—Instantaneous 
Water Coolers— / 
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See Your Jobber or Write Direct 


see 
519 MEMORIAL DR., S. E., ATLANTA 


LARKIN COILS, INC. 
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Subscription 


Air Conditioning & Refrigeration News 


Gentlemen: Please send me Air 
for one year. 


C) Enclosed is $4.00. 


Name 


MEE SehAbEES vies schasdenadeneeecheks 
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Note: Subscription price is $4.00 only in U.S.A., Canada, U.S. Possessions, and countries in 
Elsewhere—$6.00 per year. 3-9-42 


the Pan-American Postal Union. 


C) I will send $4.00 on receipt of bill. 
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Llemeut 


Glamour is as necessary to the modern mar- 
ket as sanitation and smart merchandising. 
That's why merchants want K-Beam, for 
K-Beam makes fine products glamorous, ap- 
pealing, and irresistible. Products are shown 
in true natural colors, yet look finer than ever. 
K-Beam is a system available only in Koch 
cases. It, and other distinctive Koch features, 
makes Koch the outstanding display case. 
Write today for complete details, open ter- 
ritories, and the Koch distributor plan. 
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Heads WPB Branch 


J. M. FERNALD 


‘Freeze’ Order Starts a 
Rush on Used Models 


MINNEAPOLIS—In the week fol- 
lowing publication of news that pro- 
duction of household refrigerators 
was to be curtailed, the public went 
on a something of a buying spree for 
used refrigerators. 

One firm, the Palen Refrigerator 
Service of St. Paul, specializing in 
repairs sold nine reconditioned. units 
during the week. All of the sales 
resulted from telephone inquiries 
from potential buyers who had 
checked the firm through listing in 
the telephone directory. 

“When they got the news that re- 
frigerator production was to be stop- 
ped, people who needed refrigerators 
but could not afford new ones de- 
cided to buy used ones while there 
was still a supply,” is the explana- 
tion given by A. M. Palen, owner of 
the business. 

Other repair firms, home furnish- 
ing, and appliance retailers reported 
similar increased demands. The 
Palen Refrigerator Service keeps 
four men busy during the slack 
winter season repairing units which 
the firm has purchased. Mr. Palen 
reported that January was the best 
“first month” in the history of his 
business. 


M-H ‘41 Sales UP 52% 


MINNEAPOLIS—Net income for 
1941, after $500,000 contingency re- 
serve, of $2,737,295 was reported by 
Minneapolis-Honeywell Regulator Co. 
Total dollar volume of sales in 1941 
was reported as $24,257,811, as com- 
pared with $15,933,565 in 1940. 
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Fernald Takes Over 
WPB Commercial 
Refrigeration Setup 


WASHINGTON, D. C.—The singling 
out of the commercial refrigeration and 
air conditioning industry to be a separate 
and distinct branch of the Division of 
Industry Operations of the WPB, as 
authoritatively announced here earlier 
this week, has checkmated the widespread 
rumors of the week previous that a 
freezing order was due to be sprung 
suddenly upon the industry, like the 
household refrigerator freezing order. 


WPB officials who have been in 
contact with the refrigeration industry 
are inclined to think that this reorgani- 
zation move pushes out of the way the 
final stumbling blocks to an announce- 
ment of the refrigeration repair and 
maintenance parts order, and the limita- 
tion order for the commercial refrigera- 
industry, and assures the admin- 
istration of these orders by men who 
have had industry experience. _ 


The new branch is to be headed up 
by J. M. Fernald, formerly general man- 
ager of Baker Ice Machine Co. It is 
understood that Rod Tait and Sterling 
Smith, who formerly handled refrigeration 
industry work when it was a section of 
the Consumers Durable Goods Branch, will 
work with Mr. Fernald. 


W. S. Hammersley apparently is to 
remain as chief of the household refrig- 
eration section, which remains in Con- 
sumers Durable Goods. Henry W. Dinegar, 
head of the refrigeration section back 
in the old OPM days, is now a high official 
of the Division of Civilian Supply of OPA. 


Mr. Fernald has more than 15 years 
experience in commercial refrigeration 
work, getting into the industry with 
Kelvinator in 1926, later becoming head 
of the commercial department. In the 
early thirties he was named general man- 
ager of Baker Ice Machine Co., and is 
credited with having broadened the com- 
pany’s activities into wider fields. He 
served as president of the Refrigerating 
Machinery Association in 1937. 


ARMY, NAVY, MARITIME BODY 
MAY BUY REFRIGERATORS 


BULLETIN: Washington, D. C., March 5— 
Household refrigerator freeze order L-5-b 
has just been amended to permit The Army, 
Navy, and Maritime Commission to obtain 
new refrigerators without first getting specific 
permission from the WPB. Reports on 
such sales must be filed with the WPB not 
later than the tenth of each month. Another 
amendment defines a household refrigerator 
as one with a net capacity of 16 cu. ft. 
or less. 


New Interpretations 
Of ‘Freezing’ Order 
On Household Boxes 


WASHINGTON, D. C.—In further 
interpretations of General Limita- 
tion Order L-5-b, the “freezing” 
order applied to manufacturers’ and 
distributors’ stocks of household re- 
frigerators, the War Production 
Board last week pointed out that the 
limitation applies only to ‘“new” 
refrigerators — refrigerators which 
have never been used by an ultimate 
consumer. 

On the question of whether floor 
samples and demonstration refrig- 
erators could be considered new re- 
frigerators, the following “unofficial” 
interpretation was obtained by the 
National Retail Dry Goods Associa- 
tion: 

If the floor samples and the demon- 
stration machines have actually been 
in homes of an ultimate consumer 
then they are not new and may be 
sold regardless of quota. 

This probably means that floor 
samples are under the quota, but 
that demonstration machines which 
have been in use in the home of a 
customer are not under the quota. 

In the case of distributors oper- 
ating one or more retail outlets, and 
thereby acting ,both as wholesaler 
and retailer, the WPB ruled that the 
sales quota, in such cases, was to be 
determined on the basis of retail 
sales made during 1941. For the 
purposes of this quota, all sales which 
were not retail sales are to be dis- 
regarded. 

A manufacturer or distributor may 
transfer his own stock of refrigera- 
tors from one factory or warehouse 
to another factory or warehouse 
without violating the terms of the 
order, it was ruled. In making such 
a transfer, the manufacturer or dis- 
tributor may employ an independent 
carrier as the transfer agent, since 
this is not regarded as “delivery to 
another person,”’ which L-5-b forbids. 

According to terms of the original 
order, manufacturers and “all other 
persons” holding refrigerators which 
cannot be shipped or sold pursuant 
to the order were required to file 
with WPB a statement on Form 
PD-317 of the number and location 
of refrigerators in stock, by size and 
type, together with the number of 
such refrigerators which can properly 
be shipped or sold in accordance with 
the order. 

Forms for this purpose are avail- 
able at WPB field offices throughout 
the country, and it is important that, 
if a distributor or dealer has refrig- 
erators that he cannot dispose of 
under the terms of the order, he file 
this report with WPB at once. 


Retailers who have refrigerators 
shipped to them in violation of the 
(Concluded on Page 4, Column 1) 
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